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U.S. Arms Salesman 

Henry John Kuss Jr. 


Man 
in the 
News 


Special to The New York Times 

W ASHINGTON, July 18— 
The way Henry John 
Kuss Jr. of the Defense De- 
partment tells it, he has be- 
come the greatest arms sales- 
man in history simply by 
processing the order forms. 

Mr. Kuss is the official 
United States Government 
arms salesman, but he con- 
tends that he 
does not actually 
do any selling. He 
just provides the 
arms, he says, 
when foreign gov- 
ernments request them and 
when the Administration de- 
cides the sale is in the na- 
tional interest. “We literally 
don’t have to do a thing," he 
said in a recent interview in 
his Pentagon office. ‘‘We 
haven’t had to go out and 
promote a sale since we 
started. We just make it 
known that it’s possible to 
buy.” 

The requests have evi- 
dently been large. Since 1961 
Mr. Kuss has filled orders 
for $12. 6-billion worth of 
weapons. 


Mr. Kuss is deft in avoiding 
discussion of the details of. 
his job. When he was asked 
at a . Congressional hearing 
last year to explain what his, 
complicated title meant (he 
is the Deputy Assistant Sec- 
retary of Defense for Inter- 
national Logistics Negotia- 
tions), he sought unsuccess- 
fully to give an off-the-record 
answer and then gave a 
lengthy description in which 
the word “sales” did not oc- 
cur once. 

‘The Other Guy’s Product’ 

“I don’t go about cutting 
the other guy’s product out,” 
he said in the interview. “I’ve 
never compared the other 
guy’s product with ours. If a 
country says to us they can 
buy an item cheaper in an- 
other part of the world, then 
we say, ‘Go ahead and buy 
it.’ 

“We just tell them they’d 
better make sure it’s really 
cheaper,” he declared. ' 

Others who have had op- 
portunity to watch Henry 
Kuss at work, however, tell 
a different story. They say 
he is a brilliant and aggres- 
sive salesman, thoroughly 
familiar with production 
curves, research and develop- 
ment costs, 1 credit problems 
and the other intricacies of 
the international traffic in 
arms. 

.Wfem. .years ago Secretary 
of Defense Robert S. Mc- 
Namara awarded him the 
; Meritorious Civilian Service 
j Medal for his “unparalleled 
1 ability as a negotiator.” 

Mr. Kuss is a large man, 
more than six feet tall and 
] in excess of 200 pounds, 
with a wide, round face, a 
prominent double chin and 
graying hair. He speaks 
rapidly but softly, and 
dresses in blue and gray 
suits. 

He was born in Astoria, 
Queens, on Nov. 10, 1922. He 
studied political science and 
mathematics at St. John’s 
College in Brooklyn and 
served as a Navy supply 
officer during the last two 
years of World War II. 

He gained the knowledge 
that led to his present job 
through many years of work 
as a civilian weapons tech- 
nician for the Navy and in 
the course of making a series 
of studies during the nine- 
teen-fifties of the long-range 



Sales record — $12.6-bill. 


since 1961. 


military requirements of 1 
North Atlantic Treaty C 
ganization countries. 

While Mr. Kuss’s wot 
is beginning to bring hi 

- some of the unfavorable pu 
licity traditionally associat< 
with the arms trade, it pr 
vides none of the riches th 
the great arms merchants a 
cumulated in the past, wht 
the business was almost e 
tirely a private one. 

“I have to spend some 
my own salary to hold th 
job,” Mr. Kuss said, “becau 
of all the traveling I do.” I 
said his expenses usual 
amounted to more than Go 
ernment travel allowanc 
provided. 

i His office is sparsely fu 
nished with a desk, a confe 
ence table, chairs, the usu 
Pentagon charts and a fe 
mementos of his work. 

In a glass case is a gold-h 
dagger from the defense mi 
ister of Saudi Arabia, whe 
Mr. Kuss was responsible f 
the sale of $120-millionwor 
of Hawk anti-aircraft missil 
last year. On a side table is 
gilded jeweler’s balance syt 
bolizing Mr. Kuss’s efforts 
reverse the gold drain with 
the dollars his arms sales 
bring to the United States 
Treasury. 

Mr. Kuss, his wife, the for- 
mer Johanna Ml Derouet of 
New York, and their two 
daughters live in Springfield, 
Va., one of a number of sub- 
urban communities near the 
Pentagon. 

Disturbed by Jokes 

Mr. Kuss acknowledges that 
the publicity about his work 
is beginning to disturb him. 
In the past, he said, he did 
not mind hearing the usual 
macabre jokes about his 
trade, but now “they don’t 

- sound so much like jokes any 
more,” he declared. 

The criticism seems to dis- 
turb him particularly, be- 
cause, for all his bland ex- 
terior, he is a resolute cold 
warrior who appears to be- 
lieve sincerely that his work 
helps to prevent the spread 
of communism. 

In his speeches he repeat- 
edly stresses the need to de- 
fend the “free world” against 
the “Communist threat” by 
shopping arms to Washing- 
ton’s allies. The fact that 
some of these allies occasion- 
ally use Americans arms to 
fight one another does not 
seem to shake his belief in 
his job. 
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